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Bruce BAscHUK

Chairman

As founder and chairman of The | Swreet Companies, Bruce Baschuk provides the
corporate vision and is responsible for the strategic direction of the company. He
also oversees the land acquisition, finance and development operations. With
150 employees, approximately one million square fect of commercial properties
in development through | Street Development, a 6 million square foot property
management portfolio through | Street’'s Woodmark Commercial and a dynamic
residential presence through Randall Hagner Residential, Bruce has created, in
the last two years, one ol the few completely diversilied real estate companices in
Washington.

Bruce has been active in the Washington metropolitan area’s dynamic real

estate market for more than 25 years. He was one of the top agents in the

region working for CBRE and then Barnes Morris & Pardoe, before he assumed
responsibility as the managing director of the Washington, DC office of CBRE. He
was also responsible for the Corporate Services business in the Washington Region
for CBRE. Bruce co-founded | Street Development in 2004 and later purchased
the Randall Hagner Companies in 2007, In 2008, The | Street Companies then

merged with Woodmark Commercial Services.

Bruce was the former president of Jubilee Enterprises, an organization that has
redeveloped more than 1,300 residential units in Southeast Washington, D.C. He
is also the founder of WINNERS Lacrosse, a non-profit inner city organization
which mentors boys and girls in Washington, D.C. He is a former President of The
Washington DC Board of Realtors and has been awarded the Donald C Rosinski
award for his contributions to the community. He is the Chairman of the NoMa
Business Improvement District (BID) which he co-founded in 2006 and serves on

the Board of LISC, a natonal non-profit community investor.
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EpwiN L. BEANBLOSSOM

Principal

Edwin Beanblossom is one of the original founders of Woodmark. In 1995, he and Stan
Ferenc formed Woodmark Real Estate Services, Inc., the property management division
of the organization. He heads the property management division, and is responsible
for a team of over thirty-five employees devoted to providing Woodmark clients with
excellent management services.

Mr. Beanblossom brings over 40 years of diverse property management skills to
Woodmark. His experience includes multi-family, retail, condominium and commercial
management.

In 1998, a decision was made to add commercial leasing and sales to the property
management division of Woodmark. Mr. Beanblossom was instrumental in recruiting
Geolf Kieffer and Alex Green to form Woodmark Commercial Services, LLC, making
Woodmark a full service real estate firm,

Prior to founding Woodmark, Mr. Beanblossom was Regional Vice President of
PREMISYS, the Prudential Insurance Company’s property management division. At
PREMISYS, he was responsible for commercial properties totaling over 11,000,000
square feet. Prior to joining Prudential he was the East Coast Regional Vice President
of Coldwell Banker (CB Commercial).

PROFESSIONAL AFFILIATIONS
* Georgetown BID original Board Member
= AOBA

EpbucaTion
= 1962, B.S. Business Administration, Duke University



PeTcH GIBBONS

President

In his role as President, Petch Gibbons draws on more than 30 years of
outstanding real estate experience to oversee | Street Companies three operating
entities; Randall Hagner a 104 year old residential company, Woodmark
Commercial and | Street Development

Before joining The | Street Companies in September 2007, Petch was President
and CEO ol GVA Advanuis, a full service real estate firm with 550 people, three
core businesses; 14 offices located throughout the Southeast region, and its
predecessor, Advantis Real Estate Services, a St. Joe Company. His background
also includes participating as one of DC’s leading brokers having represented
many of Washington’s most notable landmarks: Washington Harbour, The Warner
Theatre Office Building, Techworld, 1801 L Street, and The Westory before
becoming President of Barnes, Morris, Pardoe & Foster and Executive Managing
Director of Insignia ESG. In additon, Petch has extensive experience leading and
participating at the highest levels in worldwide networks, having served two terms
as chairman of The Commercial Network (TCN) an organization in 200+ markets,
with 62 offices, and 12004 professionals and on the board of GVA Worldwide.

PROFESSIONAL AFFILIATIONS

= Council of Advisors for the University of Maryland's Graduate Program in
Real Estate Development

= Board of Trustees for the University of Maryland’s System Foundation

* Chairman Emeritus of the Big Brothers/Big Sisters, National Capital Arca

= Young Presidents Organization (YPO) & the World Presidents
Organization (WPO)

= Lconomic Club of Washington, DC

* Leadership Greater Washington

EpucaTtion
= Undergraduate Degree & Master’s Degree in Inter-Disciplinary
Management, University of Maryland
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Jay BOTHWELL

Senior Vice President, Principal

Senior Vice President Jay Bothwell directs the design and consuruction process for
| Street Development. He manages the design work of architects and engineering
consultants and oversees all project construction activities, from initial

negotiations to completion.

Over his career, Jay has been involved in the development and construction of
more than eight million square feet of commercial/mixed-use properties. His
impressive credentials include more than 26 years of experience with Hines
Interests where he played a significant role in the development of some of the
most acclaimed properties in the Washington metropolitan area. Among these
projects: Columbia Square, a 600,000 square foot office building designed by 1.M.
Pei; the Phillip Johnson designed 600,000 square foot Franklin Square; Postal
Square, an innovative, 1.2 million square foot mixed-use complex adjacent to
Union Station that merges historic renovation and new construction; and the
800,000 square foot Gannett/USA Today headquarters in McLean, VA which was
designed by Kohn Pederson Fox.

Jay is a former chairman of the Washington Building Congress and a past

president of the Washington Building Congress Foundation.

PROFESSIONAL AFFILIATIONS
=  Greater Washington Board of Trade
= DC Building Industry Association
=  President of the Board of Directors for the District of Columbia Arts Center

JISTREET

companies
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Peccy CROWLEY

Chief Operating Officer

Peggy Crowley’s dual responsibilities include the tactical management of
daily operations in her role as COO, and the structuring and coordination of
transactions involving the purchase, finance development and disposition of real

estate assets,

She previously served as Senior Director of Public Policy for The Catholic Health
Organization of the United States, the nation’s largest group of not-for-profit
health care sponsors, systems, and facilities. Peggy also held a number of key
positions with Georgetown University Medical Center, including Associate Medical
Center Counsel and Senior Operations Officer, and her scope of responsibilities
included the management, coordination and direction of a broad scope of

business, operational, financial, and legal activities.

EbpucaTion
® Juris Doctorate, Catholic University of America’s Columbus School of Law
= Masters in Health Services Administration, George Washington University

=  Bachelor ol Science degree in nursing, East Carolina University
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S. ALEXANDER GREEN

Principal

Alex Green joined Woodmark in 1999 as a partner of Woodmark Commercial
Services, LLC. In the Fall of 2008, Woodmark merged with The | Street
Companies, one of Washington’s leading commercial and residential real estate

companies through affiliates Randall Hagner and | Street Development.

Mr. Green's knowledge of the local marketplace is unparalleled with 25 years
of experience in the leasing and selling ol olfice space on behall of owners
and tenants. Furthermore, his knowledge of the investment sales market and
construction industry allows Mr. Green to provide his clients with the most

updated market intelligence.

Prior to joining Woodmark, Mr. Green was a Vice President with Transwestern
Commercial Services for five years, and worked for the developer LCOR for five
years in charge of their downtown Washington DC office. In his role with LCOR,
his responsibilities included the financing, construction, leasing and tenant build-
out of 1425 New York Avenue, NW, a 265,000 square foot building completed in
1991, the development of a 100,000 square foot office building in Lansdowne, VA
and a 75,000 square foot IRS facility in Martinsburg, West Virginia.

Prior to that, Mr. Green was one of the original brokers who began third party
commercial brokerage at The Chales E. Smith Company. His career began in 1983

at Coldwell Banker Commercial in Washington, D.C.

In additon to representing owners and tenants and participating in a number of
investment sales, Mr. Green has also been involved in p(-rson:.ll ownership of 1801
K Street, a 550,000 square foot building and 2021 L Street, a 54,000 square foot

building which was renovated and converted into office condos for sale.

LICENSE

= Broker licenses in the District of Columbia, Virginia and Maryland

Ebpucation
= 1982, BA — Cum laude — Harvard College
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GEOFFREY M. KIEFFER

Principal

Geoll Kielfer joined Woodmark in 1998 (o lanmnch the firm's leasing services
group. His primary focus is tenant representation, landlord representation, and

asset optimization services for major institutional clients.

Mr. Kieffer is an expert negotiator with in-depth knowledge of the local
marketplace. He specializes in analyzing assets from the perspective of an owner
and developing innovative strategies for increasing property values. His unique
background blends management understanding with a comprehensive knowledge

of office building systems and their impact on tenant requirements.

Mr. Kieffer has consistently ranked among the top 10 leasing producers in the
downtown Washington, D.C., market. Throughout his distinguished career, he has
represented high-profile clients in camulative transactions totaling more than foun

million square feet.

Prior to joining Woodmark, Mr. Kieffer was with CB Richard Ellis for thirteen
vears, where he was a top producer specializing in the downtown Washington,
D.C., office market. His prior experience also includes computer system sales and

management with Control Data Corporation.

PROFESSIONAL AFFILIATIONS
= Washington, D.C., Building Industry Association (DCBIA)
Co-Chairman, Development Issues and Information Committee

* Greater Washington, D.C., Association of Realtors (GWCAR)

EpucaTion
= MBA in Finance, University of Wisconsin at Madison
= BBA in Urban Land Economics and Real Estate,

University ol Wisconsin at Madison
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THomAs JoNEs “TJ”

Vice President

Thomas Jones has 15 years of experience in a broad range of real estate functions,
most recently with the District of Columbia Housing Authority and the Motley
Fool. As a Project Manager for | Street Development, Mr. Jones manages the
numerous responsibilities of various development and re-development projects.
Additonally, Mr. Jones is tasked with identifying other real estate opportunities

in the multifamily and office arena that will positively affect communities in
Washington, DC,

Earlier Mr. Jones spent two and a half years as Project Manager for the District
of Columbia Housing Authority’s (DCHA)’s §115 million Henson Ridge HOPE
VI redevelopment project. He was responsible for all activities ranging from
community outreach to financing and construction. This project involved the
demolition and redevelopment of two former public housing projects, Frederick
Douglass and Stanton Dwellings, totaling 650 units, and community revitalization,
including new infrastructure (sewer lines, water lines, streets, sidewalks, and
alleys), a community center, credit union, school, public library and 600 town
homes. In addition to the physical aspects of the new development, a great
emphasis was placed on improving the lives ol community residents through
new community support services, including job training, youth programs, small

business training, micro-loan funding, and senior programs.

M. Jones also spent four years at the Motley Fool in varying roles. As Director
of Project Management, Mr. Jones provided cost benefit analyses, project
dependencies, and project budget reviews. Later, as Manager ol Business
Development, he negotiated deals with companies such as Yahoo, AOL, and
Microsoft.

Earlier in his real estate career, he was a Property Manager for Horning Brothers,
during which time, he managed over 600 residential units. Mr. Jones also worked
several years as a consultant providing economic and feasibility studies for West
African countries. These studies were sponsored by agencies including the United
States Trade Development Agency, World Bank, and US Aid. Projects included
providing a Feasibility Study for a Bulk Grain Terminal for the Port of Dakar, in
Senegal, West Africa and providing a process for evaluating proposals to build

power plants in Senegal and Gambia, West Africa.
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MicHELLE KERNS

Vice President

Michelle Kerns, Vice President, is the Director of Property Management for
Woodmark Real Estate Services. In her capacity she oversees six (6) Senior
Property Managers who manage a portfolio of approximately 3,000,000 square
feet of Class A and Class B properties. Michelle reports directly to the President of
Woodmark.

Prior to her promotion to Vice President in early 2008 Michelle was in charge
of a portfolio of Woodmark properties totaling 500,000 square feet. She gained
valuable experience in the takeover and disposition of assets while filing this
position.

Prior to joining the Woodmark team in 1999, Michelle worked with Stoladi
Properties, a local Washington, DC boutique property management firm. She was
responsible for a portfolio of Class A and Class B properties and was supervisor of
the tenant improvement construction group.

PROFESSIONAL AFFILIATIONS
= Commercial Real Estate Women (CREW)
= International Facilities Management Association (IFMA)
* Building Owners and Manager’s Association (BOMA)

EpucaTion
= Associates in Arts Degree — Paralegal Studies
» Master Facility Executive Certification



HaroLD F. NELSON

Senior Property Manager

Since 1971, Harold has held numerous positions of increased responsibility in
major retail operations, facilities and commercial real estate management and
procurement. He has demonstrated an ability to create and enhance value, reduce
cost and deliver high quality customer service with a proven track record of very
successful budgeting, revenue, expense and profit and loss management. Harold
demonstrates exceptional leadership skills, and the ability to train and develop
stafl. He is a skilled communicator who excels with all levels of an organization

and the businesses that support and serve that organization.

During Harold's 17-year tenure at nationally-recognized REIT, CarrAmerica, he
became a loaned officer to the District of Columbia Government for 14 months
(May 1999 to August 2000) during which time he ran the Office of Property
Management and managed the operations and transformation of Office of
Business Licensing inside of DCRA.

Harold brings with him the experience of serving on seven non-profit boards and

holding leadership positions with four of them.

PROFESSIONAL AFFILIATIONS

= Harwwick College Board of Trustees

* America Lung Association of DC
Past President and Board member, 15 years

= Apartment & Office Building Assoc. (Local BOMA chapter)
Past President and Board member, 13 years

= Jubilee Support Alliance
Past President and Board member, 15 years

= Studio Theatre
Board member, 12 years

= Washington District Football Officials Association
Past President and Board member, 13 years

= Greater Washington Softball Umpires Association

Trustee for 10 years

EpucaTion
= B.A. at Hartwick College, Oneonta, NY
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COLLEEN ScoTT

Senior Project Manager

Colleen Scott has more than 14 years of project and construction management
experience. Colleen is committed to completing projects on schedule and within
budget while minimizing the risks of construction for the Owner's she works for.

Prior 1o joining | Street, Colleen spent 11 years at Cafritz Company, eventually
leading their Project Management Department. She has worked on a variety of
new construction, building renovations and tenant and capital improvement
projects, totaling more than 2 million square feet. Projects she has worked on have
received NATOP, Washington Building Congress Craftsmanship Awards.

PrROFESSIONAL AFFILIATIONS
= Commercial Real Estate for Women DC Chapter (CREW)
= Washington, D.C., Building Industry Association (DCBIA)
= Washington Building Congress

EbpucaTiON

* Bachelor of Architecture, Pratt Institute
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AS seen in...

BUSINESSJOURNAL

Over the last year, The J Street Companies ranked in each

category of the service lines we offer.

BOOK o LISTS

Commercial Real Estate Leasing Brokers

1 2 Woodmark Commercial Services

Residential Real Estate Companies

1 "/ Randall Hagner

Commercial Real Estate Developers

19 JsStreet Development

Property Management Companies

2 2 Woodmark Real Estate Services

w % - ®
STREET DODMARK 4 RANDALL HAGNER

development A} STREET COMPANIY x) STREET COMPANY

J

development |.‘|cqmsilron5 tenant u'oprosonmlmnl property management Iassel services residential



The are pleased to have
been recognized in catagories at the 2009
Washington Business Journal’s Best Real
Estate Awards

2021 L Street

Winner of the Rehab/
Renovation Re-Use Category
for the renovation, including the
addition of two floors, new
mechanical, electrical and
plumbing systems and a new
facade. Woodmark handled the
sale.

Tenant Representation
Property Management

Project Management

NPR’s New Headquarters

Asset Services ‘ ' Winner of the Land Deal
A N Category and Deal the ?
for the sale/lease-back and
5 s g . acquisition of 1111 N. Capitol
Investment Sales  § " el Street involving every aspect of
- e ] land development and entitlement
expertise. Also, Semi-finalist in

y ~ i the Community Impact Award,
Development Ll | - second only to...

The Pew Charitable Trusts'’
Non-Profit Village

Winner of the

Community Impact Award

for their Non-Profit Village at 901
E Street. Woodmark handles the
leasing and property management
and contributed to the positioning
and launch.

w % ®
JISTREET OODMARK 4 RANDALL HAGNER

development A1 STREET ~omarass ) STREET

development | acquisitions tenant rvprcsl.‘nmtlnnl property management I‘v.wl services residential



DC Mud Article
Office Condos Beat the Trend in NoMa

Posted by Shaun on 8/13/2009 10:52:00 AM

Labels: Gensler Architects, J Street Development, NoMa, Union Station B3

MISIZENt has been almost 20 months since J Street Development and equity-partner Westbrook Real Estate Partners

broke ground at 111 K St, NE, one of the city's first office condos, but the NoMa building is approaching

pictured below, the low-energy glass curtainwall side is now complete through the 4th floor, thanks to Clark Construction.

According to Colleen Scott, the project Senior Construction Manager at J Street, the developer should finish constructio

this year,

The 11-story, 90,000 s.f. office condominium building, designed by Gensler Architecture Worldwide, offers a quick es

from DC.- just a block away from Union Station. > idea of office condos - sold as shells - will catch the ears of résidential
lopers accustomed to spending a third of 2ir time on selection and ins

warranty issues. Or calls from cranky homeowners. Or replacing barely-knicked woed floors. Or arguing over color se

made two years before. Oh yeah, anyhow, Sco the units are sel tween $550 to 5650 per s.f., which compares

favorably to the normal range of new condos 1 is the on w office condo project in D.C. :

Currently five of t eleven floors have sold, tenants include the Sierra Club, the YWCA, and the
Student Personnel Administrators, non-profits all. Scott suggests one of the reasons for non-profit interest is the ava

of bond-financing for these tax exempt organizations at a time w gular mortgages are difficult to obtain.

icluded many “notable green elements

bike commuters, so yes, that gives you green points) and tandscaping that does not require watering.
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hs is TBD. It's Balfour Beatty’s third project at the FDA’s
Silver Spring location since 2004, contributing to its
$16B annual revenue nationwide.

Profiting With Non-Profits

= = § 3 :
The recent topping off at 111 K in NoMa gave us a
chance to find out which types of tenants are active. It's
a perfect storm for non-profits "due to low interest

rates, low construction costs, and low real estate land
costs," according to J Street's Bruce Baschuk, joined
by colleagues Peggy Crowley, Colleen Scott, and Jay
Bothwell. He adds: Prospective buyers are finding
funds through tax exempt bond financing.




The 11-story, 140k Sf NoMa office condo is 55% pre-
sold, mainly to non-profits and associations like the
National Association of Student Personnel
Administrators, which purchased a unit on the 6th floor.
The building has two ground floor retail condos; the
YWCA, which also bought an office condo, took the
smaller unit. In addition,

J Street acquired the lot across the street at 100 K for
another office condo, twice the size, with construction
starting after it's 40% to 50% pre-sold, Jay says.

?

o Subscr:be for F.ree -




News: Regional

January 14, 2009
Written by Andrew C. Burr (aburr@costar.com)

Downtown, Pew Opens its Doors to Nonprofits
Woodmark is Leasing the Building at Discounted Renls

With support from the District of Columbia, The Pew Charitable Trusts is planning to turn its Washington
headquarters building at 901 E Street NW into a downtown haven for nonprofits.

Pew, one of the nation’s largest philanthropies, acquired the 250,000-square-foot property early last year
for $155 million and said it would lease nearly all of the building to not-for-profit groups. It is offering
steeply discounted rents to lure those organizations to the 10-story property, which is already considered
a highly attractive downtown destination.

This week Pew selected Woodmark, an affiliate of J Street Cos., to lease and manage the property. Geoff
Kieffer, a principal of the firm, is leading the marketing team, while Harold Nelson is handling
management.

Woodmark is targeting the end of year to have the building fully committed, although the firm will need to
work aggressively to keep that timetable, Kieffer said.

“The only companies that are moving right now have a lease rolling over. It's going to be an opportunity
for tenants that have the right timing,” he said.

Both Pew and the district, which share the goal of bringing more nonprofits into the district, are investing
heavily in the plan. Kieffer described it as a "partnership to attract and keep nonprofits in the business
core of the city.”

The district’s revenue bond program issued tax-exempt bonds to help finance the purchase of the
property, while Pew has upgraded the building for a run at LEED certification and is close to finishing a
new state-of-the-art conferencing facility that spans three floors.

Pew is occupying about 90,000 square feet in the building. The other tenants so far are the American
Cancer Society, which has been at the property for several years, and the National Wildlife Federation and
an undisclosed nonprofit, both of which signed leases during the second half of last year.

Copyright (c) 2009 CoStar Realty Information, Inc. All rights reserved.
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Davis Wright Tremaine to stay on Pennsylvania
Ave.

Washington Busi Journal - by Tierney Plumb Staff Reporter

Davis Wright Tremaine LLP has signed a 49,814-square-foot lease at 1919 Pennsylvania Ave. NW to
expand.

The law firm, which is currently housed in about 35,000 sguare feet in the building, is consolidating and
expanding.

The firm plans to occupy the entive 8th Roor and 40 percent of the 7th floor by July 2a10.

“With this lease, Davis Wright Tremaine will reaiize greater efficiencies with their space and high vatue. In
these chailenging times, this transaction is a great example of smart rea) estate decisions by both the tenant and
the owner,” sald Arthur Santry, exerutive vice president at CB Richard Eliis.

The 57-lawyer office in D.C. is the firn's third largest across its nine offices.

Woodmark -- an affiliate of The J Street Cos. ~- CB Richard Ellis and Century Pacific LP represented Davis
Wright Tremaine. The building is owned by SITQ and Tishman Speyer.

Davis Wright's lease follows the trend of gther law firims expanding within their existing buildings. Last year,
Bailey Law Group PC inked a 10-vear lease that tripled the size of its headquarters on L Street NW.

Al canfents of this site @ American Criy Busiess Journals fric. AN rights reserved.
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December 02, 2008

YWCA Buys Office Condo in NOMA

Nonprofit Takes Top Floor of New J Street Development Building

YWCA USA signed a purchase agreement with 3 Street Development for
9,400-square-foot office condominium at 111 K St. NE in Washington, DC's
NOMA submarket.

The social service nonprofit will occupy the entire 11th floor, joining Sierra Club
and the National Association of Student Personnel Administrations (NASPA) in
the building when it delivers in 2010.

J Street broke ground on the property at the beginning of the year. It will total
88,546 square feet on 11 floors and is seeking LEED certification.

Bill Meyer of The Meyer Group is representing YWCA in the deal. Bruce
Pascal, Mark Klug, Doug Mueller and Bobby Blair of CBRE are handling the
transaction for J Street Development.
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Tuesday, November 11, 2008 - 2:47 PM EST I Modified: Tuesday, November 11, 2008 - 3:17 PM

YWCA headquarters to move to NoMa

Washington Business Jonurnal
J Street Development is selling the 11th floor of its new NoMa building to the YWCA USA, the developer announced today.

The sale amounts to 9,400 square feet and puts the building, under construction at 111 K St. NE, at 60 percent committed. The Sierra Club and the
National Association of Student Personnel Administrators also have space under contract.

Terms weren't disclosed.

District-based J Street decided to sell space in the 90,000-square-foot building instead of leasing it. The 11-story building, the first product of its kind ir
NoMa, or the area North of Massachusetts Avenue, is expected to deliver in 2010.

The office will serve as the national headquarters for YWCA, which calls itself the largest and oldest multicultural women's organization in the world.
It is currently at 1015 18th St. NW/.

Bill Meyer of The Meyer Group sepresented the YWCA. Bruce Pascal, Mark Klug, Doug Mueller and Bobby Blair of CB Richard Ellis represented J
Street.

hup:/ /www bizjournals.com/washington/stories/2008/11/10/daily33. htmlPt=printable 11/11/2008
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American Society of Hematology locks in new HQ
by Tierney Plumb, Staff Reporter

The American Society of Hematology has bought an upgraded 2021 L St. NW for $50.9 million.

The 75,457-square-foot, Class-A office building recently added two more floors, raising its height to 10
stories and adding about 20,000 square feet of new space.

Such renaovations over the past year helped to double its selling price.

in June 2007 the building traded for $24.3 million when 2021 L Street Investors LLC acquired it from the
NFL Players Association, which moved nearby to 1133 20th St. NW,

The latest buyer, which helps hematologists fight blood diseases, will start building out its space on the
sixth to tenth floors and plans to migrate from its current headquarters at 1900 M St. NW by next fall.

“Market demand for Class A buildings available for purchase by nonprofits remains high in the District,
especially for users under 80,000 square feet,” said Geoffrey Kieffer, principal at Woodmark Cos.

Besides the addition of two floors, renovations by the private ownership group led by Mark Rivers of
Potomac Development Partners LLC included new mechanical, electrical and plumbing systems and a
new facade on the north and south walls.

Hickok Cole Architects designed and Davis Construction completed the renovations.

Woodmark Commercial Services LLC handled the sales on behalf of the seller, initially marketing the
project as office condominiums on a floor-by-floor basis.

The buyer was represented by Paul Ehrenreich of Cresa Partners, which is handling the leasing for the
vacant second through fifth floors of the building.

The first floor will retain its retail tenants, which include a For Eyes Optical company.

The ) Street Cos., through affiliates Randall Hagner, J Street Development and Woodmark Cos., offer an
array of real estate services.



J Street JV Nabs CBD/East End Office Page 1 of 1

GlobeSt.com commerdal Real Estate News and Property Resource

Last updated. September 12, 2008 01:27pm

J Street JV Nabs CBD/East End Office
By Erika Morphy

WASHINGTON, DC-] Street Development has just closed on an office building in the CBD/East End
submarket. The company declined to provide the acquisition price for 666 11th St., NW, and the
sale has not yet been recorded. ] Street, and its venture partner in this transaction, a fund
advised by the US real estate business of UBS Global Asset Management, acquired the building
from the Doggett family.

An 109,959-sf, 11-story corner office building on top of the Metro Center station, the ciass B
building is about 90% occupied. The ] Street venture plans to renovate the building’s exterior
facade and entry, main lobby, common area corridors and restrooms. “This is a great assets, very
well positioned in the heart of Downtown,” J Street Development president Bruce Baschuk telis
GlobeSt.com. The venture acquired the building at below replacement cost, in an all cash
transaction--thanks to UBS Global Asset Management, he adds. "Right now, obviously, cash is
king in this market so having them as a partner is big asset for us.” J Street has acquired
development prospects with this fund in the past, he says; this building is the duo’s first joint
acquisition.

Baschuk says, as having Woodmark’s leasing and management expertise under its roof has helped
to attract more institutional interest in its ventures. Woodmark will be managing the renovation,
after which it will reposition the building.

Aithough he declined to tell GlobeSt.com what the venture paid for the building, Baschuk did say
that it was in line with recent transactions in this submarket. Earlier this month, 1401 K St. was
acquired by Guardian Realty Investors from AEW Capital Management for $53.8 million, or
$432 per sf. In June 1331 L St. traded for $462.79 per sf.

Copyright © 2608 ALM Properties. inc. All righis reserved. Reproduction in wholg or in part without permission is
prohibited.
For reprint information call 410-571-5893 or e-mail afaulkner@remedianetwork.com.

httn://www.globest.com/news/1243 1243 /washington/173753-1 htm1?tvne=nf 9/18/2008
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Friday, August 29, 2008
New Town, new plan

‘Washington Business Journal - by Harrv Thomas Jr.

The Washington Business Journal's editorial, "Florida Ave. follies" (Aug. 15-21), which refers to the New Town development plan as "smelly” and
accuses the development team of trying to "change the rules,” is naccurate and misleading.

The decision to exclude properties owned by Gallaudet University and J Street Development along the Sixth Street corridor from the final conceptual plan
makes cornplete business sense. Although these parcels were otiginally included in the New Town footprint, development plans for these
properties are on a slower track than development plans for the rest of the site.

Indeed, Gallaudet indicated to all parties that the university must compléte an internal developrnent review process that has already been under way for
several months. The university has taken this position despite generally finding that the proposed development plans and supporting documents embody
many of its ideas and concerns. The university also has acknowledged its process will likely take many more months, with no definitive date as to when it
will conclude.

Separate development schedules for Gallaudet University and ] Street would be a win-win for everyone. Gallaudet and J Street could develop their properties
as they see fit and on timetables that work best for them. That would allow New Town Development Partmers LLC, the designated master developet, to
bring to reality the vision of the New Tawn law enacted by the counal in 2006. If Gallaudet and ] Street successfully complete their discussions with the
deputy mayor and the developer, the coundl may sall include these parcels in the final conceptual plan it approves.

We cannot perpetuate the status quo of flagrant health code violations and pedestrian unfriendliness that currently define the market experience. The New
Town plan creates a unique destination venue for residents and visitors. The plan has had broad community support and has been vetted through numerous
community meetings and counctl hearings. And as the plan moves forward, all stakeholders will have many more opportunities to provide input before the
executive branch, the city council and the zoning commission.

Harry Thomas Jr., D.C. councilman, D-Ward 5
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Bruce almighty

Washington Business Journal - by Douglas Fruehling

Bruce Baschuk

Three year after founding J Street Development, Bruce Baschuk made big waves by buying one of D.C.’s oldest firms. But he
didn’t stop there. Meet the man who's building a real estate empire one company at a time.

After years at Coldwell Banker and Barnes, Morris, Pardoe & Foster, you took what you call afive-year
sabbatical from real estate. Why? 1 had four kids; the oldest was 18. He was about to go to college. I had spent very little
time at home. I called myself the "absentee landlord™ as a parent. I wanted to spend some time with my kids; I could afford to.
I looked at my wife and said, “I don’t have to do this anymore. Let’s think about something else.” She said, “Great, I'm with
you.” She was teaching, so I was able to spend some time with the kids.

What did you de? 1 learned how to fly, scuba dive, got my handicap under 10 in golf and 1 started coaching lacrosse at
Archbishop Carroll High School in Northeast. They never had a program before, The school is 100 percent minority. It was a
complete cultural immersion for me. It was fascinating and some of the most meaningful work I've done in my life.

You eventually jumped back into real estate? An old friend of mine calls me up and says, “How would vou like to buy the
Cafritz Co.?” And 1 said, “I really don’t. Plus 1 don’t have the money to buy it." He said, “Well, I think we can work something
out, and you'd be a good match. They're a very philanthropic organization.” Long story short, that happened in about a month.
They had a time deadline they had to get it done by.

Did you have any apprehension taking over the Cafritz Co.? I've always been blessed with some nearsighted
abilities. I don't see what's directly in front of me. I'm looking down the road and I just kind of charge through whatever is in
front of me. Sometimes that works out well; sometimes it doesn’t. It did not trouble me in the least. I've been imbued with a sense
of self-confidence — not cockiness. Once 1 believe that this is the right way to go, I'm in great shape. I'm fairly determined. I
knew we would be able to do well.

Why did you end up getting out of the deal after just nine months? 1 could not see eye-to-eye with the chairman of
the foundation, who felt that the Cafritz Co, itself should be run differently. This was a company that the foundation had
nurtured for many years. And it was very personal. It’s not right and wrong — the vision we had didn’t match the vision for
the chairman of the companies.

So you left with the team you had assembled and started JStreet. You were a tenanlt rep and commercial
services type of guy. What made you think you could do development? To me it's all about the demand side. If
you understand the demand side of the equation — why people do want to or don’t want to go to a certain location and what
you need to do to get them there — then you've got a large part of equation figured out.



I am an inch deep and a mile wide. I don’t have a tremendous amount of expertise in any one area. I have confidence and
understanding in each of those facets. But we have very bright people in this company who know a heck of a lot more about how
to develop, manage, lease and finance properties.

How were you able to landfinancial partners? You didn’t have a track record. Our partners never wavered that we
didn’t have experience per se as a development team, because if you looked at the individuals, these are people with deep
experience in real estate or transactional work. They just hadn’t worked together. We have a great roster of investors: Fidelity,
Westbrook, Archon, UBS, New York State Teachers’ Retirement System, state of Michigan.

I was shocked when Ifirst heard you were buying Randall Hagner Lid., a longtime D.C. residential and
commercial brokerage. How did that happen? We sat around the table, a small cadre of J Street people. We had enjoyed
initial success — we had sold our first acquisition and had done very well, we had bought a couple more properties and had
begun to entitle them. What concerned us is we had almost all our eggs in one basket. What happens if the cycle changes or Bruce
gets hit by the proverbial truck? I was the only one sourcing business at that time. And I was the only one putting equity in the
deals of significance. We were collectively concerned that we were too weighted in our approach.

We looked to diversify — I began putting the word out to some friends in the industry — by buying a small property-management
and leasing company. We weren’t looking for something the size of the Hagner company, which at that time was 102 years
old, had a couple hundred people and did residential, commercial, finance and mortgage servicing. John Sargent, who I had
met while T was at the Cafritz Co., was looking for an exit strategy. We got together through a mutual friend and instantly liked
each other. We struck a deal in two weeks. It was very fast. It was much bigger than we were looking for initially, but the culture
of the organization fit very well with ours.

How much did you pay? I can’t disclose the number, not without running the risk of breaking a confidentiality agreement
with the Sargent family.

How did you finance the deal? 1t was a cash transaction for me. I don’t expect that I will be refinancing that. The company
throws off cash; there is a return on the investment. With an operations company, there’s income through property
management and leasing that’s fairly steady.

You obviously did wellfor yourselffinancially before starting J Street. Where did your money come from? The
tenant rep business was a great business. At one stage in my career, you could earn $10 a square foot on transactions on a gross
basis. I've been involved in a lot of leasing.

That’s a good way to live comfortably, but not to amass a fortune. Yeah. My wife and I were lucky enough to be
born in a generation when Apple was not a household name, when Microsoft had just started. Because of my traveling around
the country and representing tenants, I talked to my counterparts in Silicon Valley and other places and heard about Moore’s
law [that the potential for computer hardware doubles about every two years].

If you understood Moore’s law, you understood the industry that they were in — Intel and others — was going to do very well. 'm
a big fan of intellectual capital. I understood what they were doing based upon my knowledge of the industry. We put a little
money in — and a little bit of money in some of those investments did very well. It gave us an additional cushion. We've also
invested in real estate and done very well.

How much residential experience do you have? I'm not a residential expert. But I know more about buying a house than
most people do. I've bought and sold a lot. I've done well in some cases, in other cases haven’t.

What was the reaction within Hagner? It was difficult. You have a 100-year-old firm that was family-oriented. It was
insular, and I don’t mean that in a pejorative manner. It was tightly held — a small group of people who managed the firm in a
very paternalistic way. That is antithetical from my whole M.O. I want to know what’s going on in China, because it’s going to
affect us. I don’t mean to suggest that the people here weren’t intelligent. They valued the fact that they had local
relationships and the local relationships would be what they depended on. For those people, it was scary: Here’s some dude who
doesn’t know anything about the development business or residential business.

You lost some leading brokers? We lost on the commercial side one or two people; residential, a few others. But not nearly
what you would envision given that you had a total change in such a short time. There were a half-dozen leaders at the top of the
company who left because they had hoped to own the company. It was nothing personal.

Did Sargent not entertain their offer? It was John’s decision to sell to me instead of them. What he told me is he felt I was the



right pers>on to take the organization to the next place. It needed some oomph. I think he viewed the existing leadership as people
who would replicate what had been done. And I think he was right.

A year after you bought Hagner, you announced a deal with Woodmark Cos., a property-management,
leasing and commercial servicesfirm. How did that come about? We had been talking to the principals of Woodmark for a
couple years about what we might do together. They were disappointed that they had not had an opportunity to win some
institutional-quality business because they may not have had as large a platform
as they needed. And they did not have access to the development opportunities.

Did you pay cash for Woodmark as well? It’s a merger. The principals there are now part-owners in what I have, and I'm a
part-owner in what they have.

Does that ease things for you financially? It worked well for me because a merger generally doesn’t require the same kind
of cash outlay as if you're going to get into an acquisition. I've got other principals now who are in the company, and we're
looking to expand to include some other senior-level people who are here.

What'’s next? This is a time where we’re going to see a lot of fallout in the industry because of belt-tightening. I would say that
we are going to look to make strategic additions to the niches that we want to become known as experts in. But it would probably
be more individuals or small teams of people.

So if anybody’s reading this, they should call you? Always, always. We're always looking for good people, especially on
the brokerage side of the business.

A lot offirms these days are refocusing on their core competencies, shedding extra lines of business. You’re
doing just the opposite. One of my favorite analogies is from Wayne Gretzky. He never went to the puck, He tried to
anticipate where the puck would go. We’ve been able to anticipate some things — office condo development, getting into NoMa,
merging with other companies.

We aren’t looking to do what everybody else is doing. The fact everybody is pulling back tells me it’s a great time to try to find
other opportunities. I think we’re going to find some terrific opportunities over the next year. Being countercyclical is not a
bad thing, assuming you’re making the right bets. You better be sure about the bets you're making,

And you’re sure about your bets? My old buddy used to say “Bruce is always certain that he’s sometimes right.” You have to

have some self-confidence. But that self-confidence has been tempered and formed by years of failures. My career is a series of
failures. I skipped Woodstock for a lacrosse game. How smart can I be?

All contents of this site © American City Business Journals Inc. All rights reserved.
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Sierra Club forgoes LEED in new space

Washington Business Journal - by Medissa Castro Staff Reporter

The greenest of green organizations, the Sierra Club, is buying an office condominium in
NoMa. But it won't be joining in the green building craze — or at least it won't be secking the
imprimatur of the U.S. Green Building Council’s LEED certification.

The Sierra Club is under contract to buy three floors — 28,000 square feet — of J Street
Development’s office condominium project at 111 K St. NE in the neighborhood north of
Massachusetts Avenue.

The nonprofit’s build-out will have green and energy-efficient elements, but the space will not be
certified under the Leadership in Energy and Environmental Design program. The building
itself will not be certified either.

The Sierra Club declined to comment on the decision to forgo review and certification under the
LEED program.

The 11-story, 90,000-square-fool building will include a landscaped roof as part of a stormwater
management plan, energy-efficient systems and recycled construction materials, according to
the developer.

The Sierra Club, which will be consolidating two offices, has been planning the move for four
years, said Larry Bank, a Newmark Knight Frank broker who represented the organization in
this transaction.

“It’s very difficult to find a 30,000-square-foot building in our city — that's small for an office
building in a city where everybody was trying to maximize their density” because of height
limitations, Bank said.

The project is the first of two office condominium developments that J Street has undertaken,
and one of only a handful of such projects in the city, said J Street President Bruce Baschuk.

“When we began looking at the NoMa market, we felt that we might be able to distinguish [J
Street] by thinking about a for-sale product instead of for-lease,” Baschuk said. “There were so
many people planning to build for-lease products, and they all had the same location we had.”

“We've hit a real niche” with cost-conscious nonprofits and associations looking for Class A
space inside the District, Baschuk said.

All contents of this site © American City Business Journals Inc. All rights reserved.
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Brazilian Embassy subleases space from American Institutes for Research
by Tierney Plumb, Staff Reporter

While its offices undergo major renovations, the Brazilian Embassy will call 1025 Thomas Jefferson St.
NW home until March 2010.

The embassy subleased 18,448 square feet from the American Institutes for Research at Jefferson Court,
which also houses the Urban Land Institute and faw firms Brickfield Burchette and Jorden Burt.
The social science research organization is headquartered nearby at 1000 Thomas Jefferson St.

The embassy relocated this week to the eight-story, 315,628 square-foot office building from their
offices at 3006 Massachusetts Ave, NW, where renovations that include replacing the ventilation system
are about to start.

The move will not affect the Consular Section of the embassy, which will continue to operate at 3009
Whitehaven St. NW. George Labarraque and Brian Ball of GVA Advantis represented The Brazilian
Embassy.

Geoffrey Kieffer and Jennifer Kurz ofWoodmark Commercial Services, which handles the leasing and
management of the 24-year-old building, represented the American institutes for Research.
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J Street Acquires Woodmark in Merger

WASHINGTON, DC-) Street Cos. is merging with Woodmark Cos., a real estate firm that
specializes in property management, leasing and investment services. There are now three
divisions at the firm, with this latest addition to the J Street Cos. corporate portfolio: Randall
Hagner Residential--the Randall Hagner commercial service lines will operate under the Woodmark
banner--Woodmark, and J Street Development.

Woodmark was founded in 1995 by principals Edwin Beanblossom and Stan Ferenc. It has made a
name for itself among institutional landlords--Kondobo, Rreef Funds, Starwood Capital Group,
Bernstein Cos, Royal Dutch Shell--as well as institutional grade tenants, such as Washington Gas,
Battelle Memorial Institute and Reading is Fundamental.

The company manages a portfolio of 4.3 million sf in the Washington metro area and Dallas.
Street Cos. chairman, Bruce Baschuk tells GlobeSt.com that he will be feveraging Woodmark's
institutional class bona fides to make inroads in both the leasing, property management and
tenant representation business lines. The Woodmark merger delivers 'instant credibility with
institutional owners," he says.

Randall Hagner has had some management and leasing experience in the CBD, Bashchuk adds,
"but it has been a number of years since we have been in that game.” With Woodmark in the
corporate fold, "we are targeting all sorts of institutional owners to lease and management their
properties.” The firm will also be targeting institutional tenants using Woodmark bona fides.

At the same time, Geoff Kieffer, a Woodmark Cos. principal, tells GlobeSt.com that the merger
allows the firm to expand its landlord representation business into DC's suburbs. Randall Hagner has
a group of people in Northern Virginia with whom we are working now for landlord representation
deals."

Street acquired Randall local real estate firm Randall Hagner last February. Randall is a
residential and commercial brokerage, mortgage lending and property management company. It
has since hired new brokers and executives including Glenn Sutton as a SVP in the Commercial
Services Division of the company's Washington, DC office and Tom McHugh as SVP and A.J. Wood as
VP the Northern Virginia office.
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NPR to Build 400,000SF Headquarters in D.C.'s NoMa Submarket
March 5, 2008
By: Amanda Marsh, Associate Editor

In a boon to Washington, D.C.'s emerging NoMa submarket, National Public Radio has
decided to stay in the city and build a new 400,000-square-foot headquarters at 1111
North Capitol St. NE.

The broadcast and digital media company will renovate the 165,000-square-foot historic
C&P telephone warehouse it acquired from J Street Development into a 10-story office
building in excess of 400,000 square feet. The building is currently being used as
warehouse space by the Smithsonian Institution.

Economic development officials in the surrounding jurisdictions with lower land values have been
aggressively courting the organization: to help level the playing field, the District had agreed to a 20-
year tax abatement and new streetscape improvements around the nearby New York Avenue Metrorail
station. Art Greenberg, Vernon Knarr, David Perlstein, Julie Rayfield of Studley Inc. represented the
client on behalf of this deal.

"This is big news," Bruce McNair, senior vice president of Grubb & Ellis Co.'s Washington, D.C.,
office, told CPN. "It validates the NoMa submarket, which has been perceived as a government and
General Services Administration destination. As one of the biggest non-profits, [NPR] brings credibility
and prestige to the market." McNair was not involved in the deal, but he said Grubb & Ellis has clients
looking for space in D.C.: these clients have thus far been reluctant to look at NoMa, but this deal may
change perceptions.

Ken Stern, CEO of NPR (pictured), said today in a release that the proximity of the site to key
governmental institutes is critical to the organization's journalists, and also noted the site's proximity to
vital transportation hubs. NPR began in D.C. almost 40 years ago, and was one of the first companies to
move into the Penn Quarter neighborhood when it purchased its current building in 1992. McNair said
NPR has been pioneering before; it moved to its current location at 635 Massachusetts Ave. NW when
the area was "basically a wasteland.”

"Since we began in 1970, NPR has had deep roots in and a strong commitment to the Washington
community,"” Stern said in a release. "We are thrilled to be part of the revitalization of the NoMa
neighborhood and to serve as an anchor for the rich mix of businesses, media organizations and
residential life it promises to bring to our city."

NPR had been on the ground for a while; an article written by Sonny Goldreich in the February 8 edition
of Maryland newspaper The Gazette said that Montgomery County, Md.. had made a formal offer to
NPR to relocate its headquarters to Silver Spring, Md. At the time, NPR said it was focused on sites in
the Silver Spring, NoMa and Southeast submarkets. NPR joins two other major NoMa headquarters,
U.S. Bureau of Alcohol, Tobacco, Firearms and Explosives and the Equal Employment Opportunity
Commission. It also joins submarket tenants CNN and XM Radio.

http://www.printthis.clickability.com/pt/cpt?action=cpt&title=NPR-+to+Build+400%2C00... 5/26/2009



NPR to Build 400,000SF Headquarters in D.C.'s NoMa Submarket Page 2 of 2

As for development, NPR will retain the fagade and portions of the structure, integrating it into the new
tower. All of the company’s 600 Washington-based journalism, multimedia, business and executive
activities will be housed in this new facility, with occupancy planned for 2012. The new headquarters
will include a 60,000 square feet of space for NPR News’ extensive broadcast and multimedia
operations and a public space for live shows and events.

The building will be located next to the district’s $700 million Northwest One New Communities
project, which calls for rebuilding hundreds of nearby public housing units and replacing them with a
mix of affordable, workforce and market-rate units, as well as a new school, library and community
center. The entire NoMa neighborhood is slated for more than 20 million scare feet of new development.
Two days ago, D.C. mayor Adrian Fenty unveiled the Center City Action Agenda, which calls for using
incentives to promote private sector investment in emerging neighborhoods like NoMA, the Ballpark
district, D.C.'s waterfront and east of the Anacostia River.

Links referenced within this article

Find this article at:
http://iwww.commercialpropertynews.com/cpn/content_display/regions/midatiantic/e3ia8820bb942e8feb301e909da05032d02

Uncheck the box to remove the list of links referenced in the article.

2008 Nielsen Business Media, Inc. All rights reserved.
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Written by Josiah Tindor (jtindor@costar.com)

NPR Moving World HQ to NoMa District in Washington, D.C.

National Public Radio Plans New Office Tower at Historic Chesapeake & Potomac Telephone
Bldg.

National Public Radio (NPR) is moving its global headquarters to northeast
Washington, D.C., where it plans to develop a new 10-story office tower,
the national media company said Wednesday.

NPR is buying the historic, 175,000-square-foot facility at 1111 N. Capitol
St. NE, which it plans to redevelop and incorporate into the office tower.
The seller, ] Street Development Co., bought the property for $25.6 million
in 2005, according to CoStar information, with plans for its own
redevelopment as part of the First Place mixed-use project.

The property was constructed in the NoMa submarket in 1927 for the Chesapeake & Potomac Telephone
Co. and currently houses The Smithsonian Institute, which is scheduled to vacate in September.

"NPR is a Washington icon," said Washington, D.C. Mayor Adrian Fenty. "Their decision not only to stay in
the District, but to build their new headquarters in one of our most important emerging neighborhoods
says a lot about how far we've come in transforming our city."

While NPR has not disclosed design plans, the project will include a 60,000-square-foot newsroom for NPR
News, space for multimedia operations, and a public space for live shows and events. Occupancy is
planned in 2012.

NPR began its search for a new location 19 months ago with more than 100 possible sites in the greater
Washington area, eventually narrowing the list to the N. Capitol St. property and a site in Silver Spring,
MD. The final decision was based largely on maintaining the company's roots in Washington and
contributing to the vitality of the city, said NPR CEO Ken Stern. "NPR has been a part of the District of
Columbia community for nearly four decades and we are delighted to continue our relationship for at least
20 more years. A major factor in our decision was the opportunity to play a role in the revitalization of
NoMa, much as we did 16 years ago as a pioneer in the Penn Quarter renaissance,” Stern stated.

NPR is relocating its entire Washington staff, numbering about 600, from two locations in Penn Quarter,
where it's been based since 1992. NPR owns its main location at 635 Massachusetts Ave. NW, a 151,800-
square-foot office building. It has not disclosed future plans for that property.

The Studley team of Art Greenberg, Vernon Knarr, David Perlstein and Julie Rayfield represented NPR in
the transaction.

NPR provides news, talk and entertainment radio programs to a weekly audience of 26 million Americans.

_Cdoipyﬁgh{ (c) 2008 CoStar Realty Information, Inc. All rights reserved.
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New Projects Adding Office Space in NoMa
J Street Breaks Ground on Office Condo Bldg., Brookfield & ING Clarion Top Out 77 K St.

Two new projects set to add more than 400,000 square feet of office space in
the NoMa neighborhood of the nation's capitol.

] Street Development and Westbrook Partners broke ground this month on
an office condominium building at 111 K St. Slated to deliver in June, the
property is planned to be 88,546 square feet on 11 floors. Bruce Pascal,
Doug Mueller, Mark Klug and Robert Blair of CB Richard Ellis, along with
Petch Gibbons of Randall Hagner, are handling condo sales.

Meanwhile, Brookfield Properties and ING Clarion have topped out

q’ construction of 77 K St., a 12-story office building totaling 326,000 square
: feet.

The property is planned to have a rooftop terrace and is slated to complete construction in September.
Zeke Dodson and Kimberley Quirante of Cassidy & Pinkard Colliers are handling leasing.

Both properties are located near Union Station and the U.S. Capitol Building.
"The transformation of NoMa began in earnest in 2007 with over 1.5 million square feet under

construction and more than 3 million planned in 2008," stated Elizabeth Price, president of the NoMa
Business Improvement District (BID).

Copyright (c) 2008 CoStar Realty Information, Inc. All rights reserved.
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Updated 10:28 AM, 1/7;2008

Commercial Real Estate Update: Coffee Break in NoMa

A specialty coffee shop called Pound Coffee will soon start serving office workers and
commuters in the District's burgeoning NoMA -- North of Massachusetts Avenue --
neighborhood.

Khalil Ghannam, 45, plans to open his new café next month at 2nd and N Streets Northeast, just
outside the New York Avenue Metro station and a few blocks from the Bureau of Alcohol,
Tobacco, Firearms and Explosives new headquarters.

Pound Coffee is the first glimmer of the upscale retail that planners envision for NoMa's growing

white-collar workforce.

"It will be a premium coffee shop," Ghannam said of the store he plans to open. "A warm and
friendly place to grab a better cup of coffee.”

Ghannam, who was raised in Northern Virginia fell in love with the coffee shop culture of
Seattle, Los Angeles and San Francisco while living on the West Coast, where he worked as a
music video and television commercial producer. He hopes his new store will help bring that
culture to the NoMa neighborhood.

The Capitol Retail Group and LeDrdit Park Development Company are leasing the 8,000
square foot building where Ghannam will put his coffee shop. The companies are expected to
announce additional retail leases in the coming months, according to the NoMa Business

Improvement District.

In other NoMa development news, J Street Development and its equity partner Westbrook
Partners broke ground last month on a 90,000 square foot office condominium building at 111
K Street, NE There are no announced contracts on units in that building.
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J STREET BREAKS GROUND, RIDES PARTY BUS!
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Have you ever seen such happy dirt diggers? \We were on hand
yesterday at 111 K Strest, NE, for the groundbreaking of J Street
Development and Westbrook Partners’s new 90k SF office condo
building in NoMa. Folks gave a chuckle wihen Congresswoman
Norton said “let no cormer go un-built upon™ during her pre-dig
comnments, and it's true that the LEED certified, 90k SF pioject
designed by Gensler and bullt by Glark sits on a unique triangular
plot of land abutling the bistoric Burnham Wall. From lafl, J Straet
foundar Bruce Baschuk, Congrasswoman Eleanor Holmes Norton,
National Assoclation of Personnel Administrators president Gwen
Dungy, Commerce Bank SVP Jay Arvai, | Street co-founding
principal Jay Bothwell, NoMa BID president Liz Price, and
Westbrook's John Wolf.

What are thase people doing? Practicing for a retirement life of sitting
on park benches? Naw, this is a charming trolley that J Street used
to transport grouncbreakers from the NoMa M Streel office to the
site—complete with mugs of hot cocoa, which we think some of them
are hiding to ‘ook more distinguished. From lefi, Clark’s Brian Abt,
Randall Hagner's Jim Falconl, Steve Schnippel, and Petch
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J Street Makes Play for Florida Ave. Market

By Erika Morphy B9 Emanl thes story | ¢y Priatar-frnaly | 08 Reponts
WASHINGTON, DC-) Street « fivch 1o Ginliest
Development and Edens & Avant have

been guietly buying properties in the District’s Florida
market--the Northeast part of town batween Gallaudet
University and the NoMA neighborhood--over the last several

Ranchuk months, This morning the duo went public with their
strategy, revealing that they have acquired the DC Farmers’ Market for an undisclosed
price.

All told, over the last several months they have acquired some 140,000-sf of real
estate in this sector, including the 86,000-sf parcel that is the Farmers’ Market. Plans
call for additional properties to be acquired, ] Street CEO Bruce Baschuk tells
GlobeSt.com.

The end result will be a mixed-use development that aligns with the area’s historic
rools and current needs. One use case would likely include some distribution, he says,
as well as retall or office. “This is & great area in the District and given its proximity to
NoMa [where 1 Street has several investments) it makes sense for us to be here,”
Baschuk says.

The other end result of 1 Street’s and

Edens & Avant's buying spree is that it INDUSTRY QUICK LINKS Get Listod
will give them a greater say in how the

area Is being redeveloped. Last year the Al* . —
District gave Sang Oh Development I(‘Y!:?!'Pi{ .
LLC master developer rights ta rebulld SRR+ A) W1AT SHNE, OF. s

the area, The company, together with

Apollo Real Estate Advisors, pul farth a Real Estate ADVERTISE HERE

$1.2 hillien ptan that included 3.4 million ¢ als New York moeg detaits

sf of housing, retail, restaurants, hotels,

entertainment facilities and other community services, Baschuk says there is a growing
demand from local tenants to be heard in this planning process. Its acquisitions give
the IV leverage to talk with Sang Oh.

£ Emad ths Story | =3 Prtet-inendty | OB
Rapnnts
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Deal Sheet

(our more serious side)

PRESENTED BY

DOUGLAS DEVELOPMENT
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Investment Salts:

Yes, Wirgima Camd Marybamd and DO Santa Clans dous hive a soft spot for the DC real estate community. Afler a big-deul
diouil over the last several months, 2 few iencactions closed last week tha ore raising indostry hopes that investment sales
activity wall pick up again carly next vear. The DC povernment ns well as dene s part fo make a lew developers very happy
over the last several days

In the private sector, the bz news 150 Streeet's play o do 1o the Distriet’s Florida market what it has done — or helped do (o -
n NoAl.

Today the company reveals it has acquired the DC Farmers' Market - an 86,000 8F land parcel. More significantly, if has
been guictly building vp a seachhead of properties in this part of town, the city’s northeast quadrant bounded by Gallaudet and
the enstern cdge of NoMa Ina IV with Columbia, SC-bosed relan] developer and owner Edens & Avant, J Streel has acquired
THL000 SF of space 10 thas market mcluding 401 New York Ave NI, 550 Penn Stand twe properties between dth ind Sth Sis
Plans Fon additronal aeguis ons are undenyay, says ) Street CEO Brace Baschok

And o specinl Bisnow Gdbit? Drucs came 1o know Cdens’ head of Mid-Atlamic development Steve Bayle 18 vears age
when both coached lncrosse in Montgomery County south lenpues, and they hatehed then 1V over o number of break fasts at
one of Brce's fverite mis. Bread & Choeolate near Chevy Chase Cirele

The properties give tie JV s fine boost on s plans to build out mixed use profeet here, Baschuk savs They nlso grve the
companies 4 seat ab the talle i determining the area's deve opment

That table, for the moment, s headed by D O -bascd New Town Development L.1.C und parent company. Sang Oh. which
received mster developer rights from the District almos o vear apge Aceording o Baschuk, some Jocal tenants and businesses -
ineluding, Fasehuk homsell - are nol entirely pleased wath the direction and approach Sang Oh has aken over the past year

Iaschuk says he s negatiating a meeting with Sang Oh theough a thied pary new that hie has gone public with hs inlentions
Hevond that, he won't sas much more ahott his plans, laeely because he won't know what they are until e sits down with Sang
Ul which currently owns [0% ol the market

And s docs | Steeer now, Basehuk primts oo, although he st inoking to piek s fight about 1. " There's room for more than one
persivt in this market - ' 24 aeres. e savs, Possible scenarios could mclade a joint development, seporate developments or
anvihing in belween

Baschuk says the JV has contracted with RTKL o belp i the master planning process "They will engage with us in
mterviewing other constituencies [ the murket] and come vp with conceptoal plan in Febaary and March ®
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J Street takes shot at Florida Ave. Market
project

Washington Business Jowrnal - by Maelisss Castro Sialf Reporter

Nearly a year after the D.C. Counceil tapped a master developer for the sorely underdeveloped
Florida Avenue Market, a rival developer announced Tuesday that it has purchased enough
parcels in the historic retail and warehousing center to throw a snag in the original dev elf.apar*s
plans for the 24-acre site,

J Street Development and Edens & Avant, a retail developer, have teamed with current tenants
and landowners to forge a plan it says is more in keeping with the area’s historic use. In making
the announcement, Bruce Baschuk, chief executive of J Street, fired a warning shot across the
bow.

"We can work with them or we can work without them," Baschuk said. "Our preference would
be to work with them."

"Them" in this case is D.C.-based New Town Development LLC and its parent company,
Sang Oh & Co. Inc. Last December, the D.C. Council gave New Town until Sept. 10 to win
permission from - or title to - at least 50 percent of the property in the revitalization area. If
New Town had cleared that hurdle, the council pledged it would use all available means to help
New Town acquire the remaining property.

That didn't sit right with many of the existing property owners and tenants, according to Paul
Pascal, an attorney who represents scores of landowners and retailers in the area.

"One of my concerns was that [the act] was basically a sole-source agreement with one
developer, which could lead to condemnation and total destruction of the market,” Pascal said.
"Our goal is to preserve the Florida Avenue Market to the extent market forces will allow it.”

By announcing that J Street Development and Edens & Avant had acquired five parcels around
the Florida Avenue Market -- including 10 percent of the property targeted by the council's
legislative act - it drove a stake into the ground marking the group's intent to be a player in the
revitalization process.

J Street and Edens & Avant retained RTKL Associates to develop a master plan for the site,
which may or may not conflict with New Town's existing plans, which call for retail and office
space, rental and condo housing, community centers and entertainment.

"We envision a cooperative effort with the Sang Oh group in order to achieve the 51 percent,”
required for city assistance, Baschuk said.

All epntends of this site & Amertcan City Business Journals Ine. All vights reserved.



J Street Ramps Up Plans for NoMa Submarket

By Envy Morphy

111 Capitol St
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WASHINGTON, DC -1 Street Developiment Co., amang the Diest
devitlopers o invest in thie NoMa neighboibood, i
transitioning its site portfolio i the submarket. 1L Hex office
bullding aleng North Capitol Street appears (o have sttracted o
buyer-ar 3t least a few sertous offerss -after having been put
on the market in Octaber

Meanwhile, the company witl break ground next week on another NoMa site The fray
also just selected an architect for its third site, moving forward with plans to hreak
ground in fall 2000, 1 Streat’'s aemor vice president lay Bothwell tolls GlobeSt.com (hat
NeMa remains a key Inferest even as its existing holdings move through the normal
bulld-lease-sell Cycle. "We are very positive about this area,” he says

Aothwell declined to discuss specifics for the 1111 N Capitol St., a 167,000-41 nistaric
flex office building ather than Lo way the company “is no longer accepting offers from the
public.” Bullt m 1925 as a worehouse for Ihe CERP Telephone Co., the Southsonian pses it
today to bulld extubits for the "Mall.” paying abiout $10.50 per sf, according to the
marketing materials, Market rents should average $18 per of, according to New York
City-based Castill Secored, which was tapped to beaker the sale,

Besides the immediste upside of & new
leasing strategy, the histonc building alsa
holds lang-term potential. 1t 15 entitled for
525,000 s1 of mixed-use development,
which would include an incorporation of
the original historic structure

) Straet also 15 moving forward with
davelopment on s two remaining sites in
the NoMa submarkel. Dirt is sel to move
at next week's official groundbreaking of
111K St an 11-story, 90,000-5f office
conda with ground-level retail space. At
Ieast six of the bullding's Noors have bheen
committed 1o private-sector buyers,
according to an earlior Interview with )
Street president Bruce Baschuk. Bothwell
tells GlobeSt.com that the company “is
close to signing deals with multiple
parties.”

Finally, 1 Street, along with joint venture
partner Archon Group of Irving, TX, has

selected an architect Tor its third NoMa site

at 100 K S1, which 1 acrass the streel
from 111 K St CORE Architecture/Design
will design a sister office condo building,
alyo Lo bhie 11 stories. The structure,
however, At 200,000 sf will be more than
twice the size of its counterpart The IV
acquired the project site in buly,

Design specs decided upon thus far include

& commitment to meet LEED Silver
standards, metal-trame glass expanses,
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green marhie foors and lscquered panel walls. Roof terraces will function as part af the
storm water managament plan. The bullding will also have a 4,000-sf conferénce room
and abiout 7 000 sf af ground flaor retail space The 100D K Street project is expected 1o
Begin constroction n fall 2008 and deliver in mod 2010, ) Street ik not releasing

development costs tar either bullding,
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DEVELOPING OFFICE SPACE News Sections

Carporations eye region with expanding office spaces.

Dariel Bealw | City Highlights and
Snapshols

As carpotations look Lo expand in the Scutheast, the reglon is experienong mMore
and more development of office space, whether it by In a4 aditicnal oflice buailding Ednarial Calensiar
ina city's central business district (COD), @ mixed-use setting that lends esell wall
to the lives-work-play concepl, or an office developmant that reaches into & city’s

suburbs tc be closer Lo a compoay's employees. Office space 15 being developed Ugcoming
across a witke scope In the Scutheast and Scutheast Real Estate Losiness has Resource Guides
ifty states featurad sever office developments that are baing bBullt In The region In Lhis ssue,
One law fim Soma are rejuvensating ormerdly run-down districts, while athers are capitalizing nn |
the areas in which the campanies’ emplavess actually live, i SearchResl E“'t‘f:
111 K STREET

Washington, D.C,

Anather district that's taking cff In Washington,
0.C., Is the NeMa district, which stands "or nerth
of Massachusetts Avenue, Washington, D.C.-
based 1 Streat Developmen: Company and New
York-based Weslbrcok Real Estate Pa-tners are
developirg 111 K Street thare, which is & 90,020-
square-frot office ceve opment project with an
additional 25,000 square feet of below-grade
aarking.

The 1-stery Class A office condeminum building
occuples o highly visile, Lriangular site in the
vibrant NoMa  district,  Designed by Gensler
Architectiire  Worldwide, the  contemperary
archilecture for 111 K Street feztures full heigit
glass curtainwall on &l elevalions, a two-story
entry labay and a roofton terrace.

111 K Street In Washinglon,
B:E.

“The unque shap2 of the site influenced the three-stded design,™ says Valenea
Covarruhies, director aof corporate marketing for 1 Streat Development Cormpany,
"The site's accessibility ta Unlan Station and ite visibility against the backdrop of
Unian Statior give the ballding stz ndout dentity.”

The buildmp will break grounc later this year @nd is targeted for campletion n une
2009, while interior bulld-outs are expested to be complale in late 2008

"In addition te the signaturae, three-sided building design, the builting offers a
dynamic labky, designed with a cramatic 24-foot ceiling height and a feature wall
thas aliudes to the texturas and strennth of the histaric Burpham Wall that frames
the site,” Covarrubias says.

Tne bulléing also incorparatas green features, including a grean rool that serves as
an slement of the storm veates meaagemant plan,

“Opgortunities for Class A oMice condominium space in the city are extamely
limted and in high demand,” Cavarrublas says, “The buiding’s prox mity to twe
Metro staziors, 83 wel as Capltal HU and Uninn Statlon, further enhance Its
dusirability

Nola offers high accassibility and 4 more affordable poace point than some aof the
dty’s olher subrparkels, The well-positioned, burceoning neighbarhood w i
ulbimataly sncompess 20 milllon square reet ot space with o balange of ffice, retal
and hiotel space
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¥waodmark Cos. merges Into
J Street to create new division

The J Street Cos. is adding another mem-
ber to its roster of real estate companies.

J Strect announced April 21 that the
Woodmark Cos., which employs 85, will be
joiliing J Street to create a separate commer-
cial real estate services brand under the |
Street umbrella. Financial details of the deal
were not disclosed.

Woodmark, a property management,
leasing and commercial services firm, was
founded in 1995 by principals Edwin Bean-
blossom and Stan Ferenc. With just a small
handful of commercial brokers, Woodmark
completed 550 transactions over the last 10
years, and currently manages 4.3 million
square feet in the D.C. area and in Dallas.

_ “Pound for pound, they are fighting way
above their weight class — they are much
more productive than we are on a broker-
by-broker basis,” said Bruce Baschuk, chair-
man of | Street.

] Street started as a development compa-
ny, J Street Development, under Baschuk’s
leadership in 2004. In February 2007, ]
Street acquired 104-year-old Randall Hag-

~ner Ltd’s commercial and residential real

estate operations.

After the Woodmark merger, Randall
Hagner’s commercial service lines will op-
erate under the Woodmark banner, and

. J Street will have three separate branded

companies: Randall Hagner Residential, ]
Street Development and Woodmark. =

The combined Woodmark company will
have 45 commercial brokers and 7 million |
square feet under management. The com-

_ bined revenues of | Street and Woodmark is

in excess of $20 million.

] Street is developing 280,000 square
feet of office condos at 100 and 111 K St. NE
and is working with Edens & Avant on en-
titlements and pre-development at Florida
Market. Last month, National Public Radio
agreed to purchase a | Street Development
property at 1111 N. Capitol St.
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